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1 of 1 people found the following review helpful. A Practical Guide to Software LicensingBy Stephen D HerbertI 
review dozens of software license agreements each year but, as sales VP, it is not the core of my job so this book is an 
essential reference for me. This book covers every detail both from client and vendor side. Not only has this allowed 
me to write appropriate software license but also to understand client point of view. It has allowed me to negotiate 
better with IT, procurement and legal as well as the end-user customer or their departmental manager. As well, I now 
see that buried in the legal, contractual or IT review and edit cycle that happens with so many larger enterprises there 
are very substantial commercial issues raised and settled usually AFTER the price has been agreed. I know now to 
handle these issues at the negotiating table and not to leave them to a legal team after key commercial terms have been 
agreed. This book has examples in word format of SLA's and key clauses. It deals well with the history - how 
particular terms have arisen - and legal precedent. In short this is a must have for software sales bosses as well, as 
attorney's, contracts, procurement and IT leaders involved in software licensing.Now in the 4th edition ... buy the most 
recent edition.0 of 0 people found the following review helpful. Five StarsBy CustomerExcellent

This new Second Edition updates its first edition published in 2005 by examining the fundamental issues that both 
licensors and licensees confront in the negotiation of a software license. This resource is accompanied by and cross-
referenced to an annotated software license. A detailed index and companion CD-ROM is also included for 
customization of the software license and related forms.
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