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Henry D. Gabriel : ABCs of the UCC Article 2: Sales  before purchasing it in order to gage whether or not it would 
be worth my time, and all praised ABCs of the UCC Article 2: Sales: 

1 of 1 people found the following review helpful. better to get the non-revisedBy lynnjust note that this covers the 
REVISED portions of article 2 which has not been adopted in many states. touches briefly on the older article 2. better 
to get the non-revised supplement2 of 2 people found the following review helpful. A must have for law students 
taking Sales and for anyone interested in learning the GOOD stuffBy BJWI got this book for a law school class on 

http://f3db.com/pub/links.php?id=1627222421


Sales and it was a life-savor. It was informative, to the point, explanatory, and down-right awesome (if a law school 
text can be awesome). The author is actually a modern day Einstein when it comes to the UCC, if you do not believe 
me Google him and you'll see he basically rewrote the UCC and is internationally known for his UCC and commercial 
transaction prowess.0 of 0 people found the following review helpful. Great approach for learning Article 2By 
MNO505I found Article 2 extremely hard to understand, and I've generally used the nutshell series for as my study 
aids. I was a little nervous trying something new, but I prefer this over then nutshell. It has a better approach to 
teaching the UCC.

This primer explains the structure and principles of UCC Article 2 as it applies to typical sales transactions providing 
readers with a coherent approach to analyzing issues encountered in a sale of goods transaction. Use this resource as a 
review of issues previously encountered or as an introduction to Article 2. Refer to the bibliography at the end of this 
book as a starting point for further research on this area.
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